SUBJECT TO APPROVAL
MEETING DATE:

TUESDAY, AUGUST 3, 2021
6:00 P.M.

MEETING PLACE:

ROOM A - TOWN CAMPUS / ZOOM ONLINE MEETING

BOARD OF SELECTMEN
PUBLIC HEARING MINUTES
6:00 p.m.

Public Hearing

First Selectwoman Lyons called the Public Hearing of Tuesday, August 3, 2021 to
order at 6:03 p.m. Present were First Selectwoman Lyons, Selectman Goldberg, Selectman
Murphy (via Zoom), and Selectman Wilson. The Public Hearing was conducted to hear
comment on:
1. Hear comment on three proposals submissions in response to the Island Avenue
School RFP (a link to the proposals can be found at www.madisonct.org).
2. Hear comment on the process of the disposal of the Island Avenue School concluding
in a Town Meeting or Referendum.
First Selectwoman Lyons opened the Public Hearing and led the Pledge of Allegiance. She
then invited Colliers to begin the following process:
1. Introduction to Island Avenue Developer RFP
1.
Review of RFP Request
2.
Timeline to date
A copy of the presentation from Colliers is attached.
2. Beacon Communities Presentation
A copy of the presentation is attached.
Jacqui Fritzinger of Cambridge Drive stated that she was leery of the size of this project in
this area. She stated that she was concerned about the increase in noise and traffic. She stated
that the proposal is great, but didn’t think this site was the right fit. She also stated that she
was concerned about the tax abatements, which might keep the tax revenue for the town low
for a longer timeframe.
Beacon Communities responded that their 16 units bring in about $170,000 a year in taxes.

In the Chat box Rosalyn Cama of Island Avenue asked, ”Has any of these groups done a
traffic study? The speed at which cars travel on Island Avenue is not safe. for children on
bicycles.”
Beacon Communities responded that they understand that traffic is a concern and a traffic
study would be conducted as part of this project. They added that their Treehouse project in
East Hampton is a very similar and would be a good reference point for the public to view.
In the Q&A box, Ben Judson from Island Ave. asked, “Has there been a septic feasibility
study given the wetlands and the number of units?”
Beacon Communities responded that this again would be part of the due diligence early-on in
the process.
Filmore McPherson asked for clarity on the tax abatements and what abatement the owner
would be requesting from the Town.
Beacon Communities responded that no abatements would be sought. Any benefit would be
given to the families renting the property, not to the taxes of the ownership; and this is where
the property would satisfy the need for Affordable Housing. When the development was
complete the assessment would be estimated to be valued at around $30million and the
owner would be on the assessed value.
Sue Hennessey of Winward Dr. asked, “what wetlands assessments will be done. we have
lived on Windward for over 20 years and have watched significant development. we have
been told each project is individual and there is no assessment of the general area?”
Beacon Communities responded that there will need to be a wetlands study; also any project
will go to Planning & Zoning and the Inland Wetlands Agency for review.
A resident of Durham Road asked if the appraised value was over $2million, why were these
two development proposals roughly $200,000-$300,000 in purchase price.
Beacon Communities responded that one of the things that allows them to put together a
project of this magnitude and scope is that the pieces for financing, and development are
costly and that sometimes that is consistent with a reduced purchase price of the land so we
can create attainable housing for lower income people (older adults and families in foster
care).
Selectwoman Duques questioned who the units would be opened to and if rental was
restricted.
Beacon Communities responded that the units would be 80% for adults 55 years and older
and the other 20% of the apartments would be for families who have made the commitment
to adopt kids in the foster system. They elaborated on their selection process and said that
depending on the number of applications received they would either go with first-come, firstserved or they would do a lottery system.

Sarah Mervine of Wildcat Springs, and the Chair of the Affordable Housing Committee
stated that this was a great idea and a lot of us were excited about the proposal. However, she
stated that she was concerned about the right of first refusal to the heirs.
Beacon Communities responded that they were more concerned with due diligence items and
that they would be willing to negotiate around the right of first refusal. This may be the first
thing on their due diligence then. First Selectwoman Lyons stated that although this may not
be the right fit for this type of concept but this was a good step in educating the public on
how affordable housing may look in Madison.
Selectman Wilson questioned the responsibility for maintaining the grounds, roadways, etc.
when the project is built and Beacon Communities confirmed that the staff within Beacon
would be responsible for this type of maintenance.
Sue Hennessey posted in the Q&A, “you commented that you wanted to build a community
in CT. what others properties you considering in Madison or elsewhere in CT?”
Beacon Communities responded that they have completed projects, or are working on
projects in Windsor Locks, New Haven, Branford, and Avon.
Beacon Communities responded that this would be part of the design work for the project.
The Board thanked Beacon Communities for their presentation and proposal.
3. Newport Realty Group Presentation
A copy of the presentation is attached.
Fillmore McPherson of Evarts Lane asked if the proposed units were limited due to the
current septic capabilities. And if so, had the developer considered a more modern septic
plant.
Newport Realty Group responded that there are State regulatory approvals needed for
projects more than 50 units and this adds 2-3 years onto the timeline for completion. He
stated that this is why the proposal was submitted with less units and with the existing septic
plan.
Steven Pynn asked if the work would be subcontracted out through a bidding process.
Newport Realty Group responded that they have in-house foremen who run the projects. The
work is then bid out to local contractors but overseen by their foreman. The pricing is also
not a per unit basis but rather a sum for the whole project.
Jacqui Fritzinger - Thank you for your presentation. What is the square footage of the 3
bedroom, 2 bedroom and 1 bedroom units? Of what material would the exterior of the units
be? If approved, but for less units on the property, would you still be interested in developing
it?

Newport Realty Group responded that The 3-bedroom units will end up being 1,800 sq.ft.;
the 1-bedrooms will be 650 sq. ft and the 2-bedrooms will be roughly 900 sq. ft. The school
building façade brick would be painted white which is common down south. And the trim
and windows would be painted black. The condo material would be vinyl with stone.
Roz Cama in the Q&A asked, “How many units are on the Cambridge Drive development off
of Island Avenue? What is the acreage in that development? It also has wetlands in its
common land.”
Newport Realty Group responded that the Cambridge Drive development was not undertaken
by this proposer. This development would follow standards.
A resident in attendance in person asked what the purchase price would be.
Newport Realty Group responded that the offer was for $300,000.
This same resident questioned what the HOA fees would be.
Newport Realty Group responded that they would not know that figure until more work was
done. One of their developments in West Hartford charge $210 per month in HOA fees.
This same resident asked how the condo units would be sold and how the rental units would
be rented out.
Newport Realty Group responded that the townhouses would be sold fee-simple and the
apartments would be retained by the developer and rented with all management through the
HOA.
Vlad Coric questioned how the developer justified such a low purchase price for such an
attractive property.
Newport Realty Group responded that they have to back into a number based on remediation
and development cost, including demolition, roadwork, landscaping, etc. Their investment is
over $5million.
Mr. Coric asked for the developers’ thoughts on the Deed Restrictions.
Newport Realty Group responded that they were aware from day 1 on the restrictions and
they feel the project is worth the battle. They would refer this to their attorney.
Maryanne Fransichelli of Sterling Park Drive questioned if the right of first refusal could
already be satisfied or removed from the process.
First Selectwoman Lyons stated that this was part of the timeframe moving forward. The
heirs have not been approached yet but they will be given the opportunity to match the
proposal.

Newport Realty Group responded that they have never seen this type of Deed restriction or
right of first refusal before.
A resident in attendance questioned if this right of first refusal impacted the current lease and
First Selectwoman Lyons stated that this only comes into play if the building is sold. The
Town had to determine if there were any heirs and when this was done through the Town
Attorney, they heirs had sent a letter to the Board that they supported the building remaining
a school.
This same resident questioned how many units were part of this proposal and he added that
he agreed Madison is a great town and he didn’t want to see it become over developed like
Guilford.
Newport Realty Group responded that the proposal was for 12 units. And First Selectwoman
Lyons stated that because this building is a town asset, the taxpayers will have a say in the
proposal moved forward. The Board will review at their meeting following this Public
Hearing which of these three proposals should be moved to the taxpayers to vote on.
A resident in attendance questioned how many children would be attending the public
schools if this project moved forward.
Newport Realty Group responded that they didn’t think there would be any children as
residency is limited to those 55 and older. In other developments there is also a caveat that no
one under the age of 18 can reside in the units. In Cheshire the rule is no one under 20 years
old is allowed to live in the units.
Selectwoman Duques questioned what the rental estimate would be for the rental units.
Newport Realty Group responded that the cost would be roughly $2.50 – 3.50 per sq.ft. not
including utilities.
Selectman Goldberg questioned how the value of sustainability is incorporated in their work.
Newport Realty Group responded that reusing the existing building is one of the biggest
ways to move in a sustainable direction. If the building is torn down and a completely new
project moved forward it would increase the energy needed to complete the project. Also
they would undertake stormwater sustainability projects.
Selectman Wilson questioned if they would undertake any geothermal upgrades.
Newport Realty Group responded that they would not; instead natural gas would be
sufficient.
4. OLM Prep Presentation
A copy of the presentation is attached.

Jacqui Fritzinger stated that she was thrilled with the increase in current enrollment, but in
the event the school needs a bigger campus in the future, or a smaller campus in the future,
would it be possible to put language in the sale contract that returns the building back to the
Town should OLM no longer need the building.
OLM Prep responded that they responded to the RFP and they have offered the market value
of the property.
First Selectwoman Lyons state that the Town had indicated their intention to seek the right of
first refusal back to the town should be building be sold in the future.
Selectman Wilson added that the Board was challenged with determining the best step
forward in the future and the Town would undertake a due diligence period to work out these
and other details before the proposal is sent to the taxpayers for a vote.
Sue Hennessey in the Q&A asked “How do you plan to resolve the existing traffic issue
during afternoon pickup as cars back up to Route 1? Will you have buses, or stagger
pickups?”
OLM Prep responded that the current operating hours and procedures for drop off and pick
up do not seem to impede traffic in the area and the duration is minimal. They also added that
part of the increase in cars is due to COVID and families not feeling safe with putting their
children on the bus. They anticipate that the number of children bussing to school will
increase for next year and decrease the number of cars in the line.
Sarah Mervine thanked the OLM Prep presenters for their zeal. She stated that the other two
developer proposals are very different. She stated that in particular, the first presenter had
created a development that aims to satisfy a need for affordable housing in Madison. The
below market price is different because they are subsidizing affordable housing. The reason
the price is lower is because they are not a for-profit and have development costs. She stated
that she felt the developers put time and money into their proposals and do care about the
projects. The low purchase price is subsidize something very worthwhile.
OLM Prep responded that they understood and that the real question was whether this was
the right property for an affordable housing development. He stated that HUD developments
do return a profit; they are not fully altruistic. Again Ms. Mervine stated that the end-goal of
the affordable housing development should be considered.
Fillmore McPherson of Evarts Lane questioned if the Town would still be paying the nursing
and bussing costs for the school. Since the owner is a for-profit but the school itself is a notfor-profit entity, the Town should still be required to pay for these services in an amount
roughly equal to $150,000 and this should be clarified before moving forward.
OLM Prep responded that these services are paid by using taxpayer dollars and that the same
services are provided to other non-profit schools.

Fillmore McPherson added that any annual income from tax payments would be somewhat
offset from the costs of providing these services.
First Selectwoman Lyons stated that this clarification would be part of the due diligence on
the part of the town moving forward.
Selectwoman Duques stated that the Town is entitled to tax revenue by virtue of the fact that
the owner is a for-profit entity. If that ownership changes, the tax revenue would no longer be
there.
OLM Prep responded that the plan would be to have an agreement that benefited the school
and also the tax revenue to the Town. The school would also be improving the property and
the appraisals would increase with these improvements.
Selectwoman Duques stated that it was hard to estimate the tax revenue based on the
appraisal versus the assessment prices. And she stated that this should be clarified moving
forward.
Marc Sklenka of Colliers questioned if the entity actually purchasing the property would be
OLM Prep or another entity.
OLM Prep responded that it is an outside entity associated with the school and that they had
purchased other land in Town in a similar manner.
Sarah Mervine questioned what would keep the for-profit from selling to the non-profit
school for $1.00.
OLM Prep responded that the entity would want its money back on return from purchasing
the school. Also the Town could establish a right of first refusal back to the Town.
5. Concluded Remarks and Additional Time for Q&A Wrap-Up.
First Selectwoman Lyons stated that the next steps would be for the Board to determine
which of these three proposals to move forward to the process to sale of the building. This is
on the Agenda for the meeting immediately following this one. Also the Board would ask
Planning & Zoning to undertake their review and the Board of Finance to review as well.
There being no objections, First Selectwoman Lyons adjourned the Public Hearing at
8:32 p.m.
Respectfully submitted,
Lauren Rhines
Town Services Coordinator / Risk Manager
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RFP Highlights
•

IACC recommended RFP process
for 2 main purposes: continued
educational or residential use

•

Town will consider long-term lease
or purchase options

•

Transaction Priorities:

1.

Consistent with resident input on
use

2.

Economic benefits to town and
local businesses

3.

Quality of Life Benefits to Town

Property
• Site includes existing Island

Avenue School building and
related infrastructure and
playscape

•

9.3 acres with wetlands in

Downtown Madison

• Current Zoning R2
• 2021 Appraisal: $2,045,000
• Property sold AS IS

Deed Restrictions
• Heirs intend to exercise

“First Right of Refusal” on
any Purchase Agreement

• Property to be used for

academic, residential, or
similar approved zoning
only

• No commercial or

industrial use permitted

RFP Timeline
•
•

•

Island Avenue School closed as Madison

Public School in 2019

• July 15, 2021 – Publish proposals to public

Island Avenue Ad-Hoc Committee (IAAC)

• August 3, 2021 – Public presentation of proposals

next steps

• Sept/Oct 2021 – Due Diligence period for proposal review

formed in 2020 to study and recommend
IAAC concluded in early 2021, recommended
proceeding to RFP with 2 primary purposes:
residential development or continued
education

•

Next Steps

Colliers assisted Town with RFP development
and publication May 5, 2021

•

Developer Site Walk May 19, 2021

•

Proposal due June 30, 2021 – Three
proposals received by deadline

• October 2021 – Board of Selectman vote to recommend preferred

proposal, drafting and negotiation of contracts; CT General Statutes
Section 8-24 Approval Process

• November 2021 – Board of Selectman vote to approve contract,
subject to Town Meeting/Referendum approval

• December 2021- March 2022 – Referendum or Town Meeting Vote

Developer Presentations

Town of Madison
20 Island Avenue Opportunity

TREEHOUSE FOUNDATION ONE TREEHOUSE CIRCLE EASTHAMPTON, MA 01027
WWW.TREEHOUSEFOUNDATION.NET

| Table of Contents
I. Project Team & Experience
II. Development Proposal
III. Timeline for Development

| Project Team

| Project Team

18,000+

150+

apartment
homes

locations

13
states +
district of
columbia

700+
team
members

40+
years
experience

A mission-driven for-profit, we are committed to our
communities, our residents, and our staff.
We show that commitment by consistently delivering
quality — and by doing what’s right.

| A strong partner
COMMITMENT TO COMMUNITY
CITY + STATE RELATIONSHIPS
FLEXIBILITY + ADAPTABILITY
FINANCIAL STRENGTH

| Connecticut Portfolio
IN DEVELOPMENT
657 Apartment homes
Edith Johnson — New Haven
Parkside Village — Branford
State and Chapel - New Haven
OWN + MANAGE
654 Apartment homes
Montgomery Mill — Windsor Locks
Ninth Square — New Haven
Monterey Place — New Haven
Southwood Square — Stamford
3rd PARTY MANAGEMENT
885 Apartment homes

| Treehouse at Easthampton
EASTHAMPTON, MA
TYPE:
STATUS:
NUMBER OF UNITS:
ROLE:

Master planning of an intergenerational
community serving seniors and families with
foster children
Complete
60
Owner/Developer

| Montgomery Mill
Windsor Locks, CT
TYPE:
STATUS:
NUMBER OF UNITS:

Mid-rise
Affordable for families
Completed 2020
160

ROLE:

Developer/owner/manager

| Ninth Square
New Haven, CT
TYPE:
STATUS:
NUMBER OF UNITS:
ROLE:

Mixed-use neighborhood supporting
50,000 sf of commercial activity
Affordable for families
Completed 2020
335
Developer/owner/manager

| Monterey Place
NEW HAVEN, CT
TYPE:
STATUS:
NUMBER OF UNITS:
ROLE:

Low, mid & high-rise mix/ Mixed
income family with home ownership
opportunities & rental units
Completed 2000 - 2003
340
Owner/manager

| Ames Shovel Works
NORTH EASTON, MA
TYPE:
STATUS:
NUMBER OF UNITS:
ROLE:

Low/ Mixed income family
Affordable for families
Completed 2014
113
Owner/manager

| An Intergenerational Community - that happens to be affordable
WHAT DO WE MEAN BY “AFFORDABLE”?
| Financing
| Income
| Rents
WHO ARE THE RESIDENTS?
| Older Adults (55+)
| Retirees
| Workers at Nearby Businesses & Major Area Employers & Others
NEW HAVEN COUNTY AREA MEDIAN INCOME (AMI): $93,000
Unit Type

Estimated Maximum Household Income*

Maximum Affordable Rent, Net of Utilities***

1 BR

$43,260

$1,158

2 BR

$49,440

$1,390

* Please note: These are preliminary estimates.
** Affordable to households at 60% of the statewide median income

| Community Spaces and Wellness Programs

| The Treehouse Foundation

Treehouse
Easthampton:
Award Winning
Intergenerational
Model
• Mission-Driven
• Highly Collaborative
• Regional Hub of Innovation
• Catalyst for Systems Change
• Compelling Outcomes

| Development Proposal
I. Site Plan
II. Renderings

| Proposed Site Plan
56 Senior Units
14 Family Units
103 Parking Spaces

PCA | Prellwitz Chilinski Associates

PCA | Prellwitz Chilinski Associates

PCA | Prellwitz Chilinski Associates

| Timeline

| Beacon Proposed Timeline
20 Island Avenue
Date

Board of Selectman vote on preferred proposal

October 2021

Due diligence, design development (including community
engagement on design)

March 2022 – July 2022

Permitting/zoning modifications and site plan approvals

August 2022 - October 2022

Financing applications (LIHTC and soft debt); advancement of January 2023
design and pricing
Funding award announcements (based on typical CHFA/DOH
schedule)

August 2023

Closing process with all financial partners & lenders including September 2023 - February 2024
CHFA, DOH, private investor, and first mortgage lender; 100%
CDs, building permit
Construction period

March 2024 - July 2025 (16-18 months)

Marketing/Lease-up

July 2025 - October 2025

Conversion/Stabilized operations

January 2026

Question & Answers

The Island Avenue
solution for Madison,
today and for the future

OLM Prep is the perfect solution for Island Avenue, today
and in the future
• Regional, private, independent, co-ed school serving the CT shoreline and welcomes ALL faiths
• Led by high-quality teachers who use innovative technology to ensure students are prepared to
meet a progressive future and teach Catholic-based values
• Our increasing enrollment supports downtown Madison and our local businesses
• OLMP employs Madison residents and contracts with 15+ local businesses for goods and services

• OLM’s purchase of Island Avenue as a for-profit entity provides the Town of Madison with
significant cash NOW and a significant annual tax revenue stream in the future
• As evidenced by our constituents’ advocacy, results from the Town meeting votes on the lease and
the recent “Island Avenue Committee survey” results, there is strong and clear support for OLM in
Madison
Each child has different needs, having educational options adds to Madison’s attractiveness
with numerous school choices for every family (public schools, Country School, OLM, etc.)

OLMP’s purchase of Island Avenue as a for-profit entity provides the
Town of Madison with significant cash NOW and an annual tax
revenue stream in the future
The $2.3M capital that the town receives could be used to pay for or offset other town priorities
(additional funding for public schools, establishing a Community Center at the Academy Street
site, etc.)
A school remaining at Island Avenue maintains the local character of the immediate area
surrounding the school without disruption
• A high-density residential development is not keeping with the character of Island
Avenue, would not generate differential capital and would be highly contested
• A school at the location of Island Avenue and preservation of the various trees on the
property was the intention of the donor who gifted the property to the town
• The school playground, basketball courts and natural beauty of the property is enjoyed
by town residents after school hours/weekends
• Indoor auditorium and basketball court is offered to other Madison groups such as
Madison Cheerleaders, Madison Softball winter workout, private basketball lessons and
other at-request community groups
No blasting, demolition or other major remediation of the building would be required if the
property remained a school
OLM ownership of the former Island Avenue School would not only “free” the Town of Madison
from any ongoing carrying costs / financial / capital obligations, but would yield significant
annual tax revenues for the Town of Madison immediately
Capital generated in a sale to a private entity would be well in excess of any near term or long
term consideration that a development project could afford/justify

OLM strong enrollment supports downtown Madison and
our local merchants and businesses
• Following the announcement of the lease of Island Avenue in 2018, OLM’s enrollment has
increased steadily, surpassing the highest recent enrollment at the previous OLM located
on Neck Road
• The 2020/2021 OLM enrollment of 172 students is the highest the program has seen in 5+
years; there was also a waitlist at the commencement of this 2020/2021 school year
OLMP Annual Enrollment
Enrollment (# Students)
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OLMP Island Avenue
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OLM employs Madison residents and contracts with 15+
local merchants for good and services
• In addition to employing Madison residents and contracting with local vendors to care for
the school and its property, OLMP supports 15+ local businesses in the Town of Madison

OLM Students, Family and Staff Benefit Downtown Madison
• Survey of 126 OLM family members showed that 85% stopped to visit a Madison
business either on a daily or weekly basis (see results below)
• 57.6% said that they utilized local businesses that otherwise they would not have if they
weren’t traveling to OLM

Island Avenue
Ad-hoc
Committee
Survey Results
of Town
Residents:

• Selling the
property to Our
Lady of Mercy
School was ranked
as the most
desirable option
• The existence of a
school like OLM
Prep at the
location of the
former Island
Avenue School
would also be in
line with the
intentions and
deed restrictions
of the gifted
property

Highest overall rating, resident satisfaction and level of
reward was given to selling the property to OLM
Respondents also deemed the lowest public safety
concerns and near lowest level of risk to selling to OLM
versus commercial use or residential development
57% of respondents in support of OLM at the location
of the former Island Avenue School
Lastly, vast majority of voters at two Town meetings
demonstrated strong support to keep OLM in Madison

67+ years of tradition of OLM contributing to the education of
children in Madison is a legacy all can be proud of continuing
Benefit 1: Immediate financial revenue to the Town through purchase of the property for $2.3M, this
can be applied to offset its budget or other town priorities.
Benefit 2: Recurrent tax revenue to the Town from property tax. Since the purchase of the property will
occur through a private entity upon award of this RFP, the property will continue to generate annual
property taxes for the Town of Madison. Additionally, the Town would also benefit from decreased public
school costs from Madison residents who pay taxes and choose to attend OLM Prep.
Benefit 3: Maintains jobs in Madison (teachers, administrative, facilities, etc.) and enhances economic
development. The current school includes over 28 staff members including teachers, paraprofessionals,
administrative, facilities and other staff to run the school. In addition, employees and family members
frequent local Madison businesses. The school also directly utilizes local restaurants for its lunch meals
throughout the year and numerous vendors including: legal, accountant, landscaping, facilities, etc.
Benefit 4: Favorable neighborhood impact by maintaining current use without disturbance to current
neighborhood/surrounding area. There will be no change or impact to the current neighborhood. No
demolition, blasting, environmental, traffic and other impact that would be caused by any other use.
Benefit 5: Strengthens Madison’s long tradition of outstanding public and private schools for its
residents. School choice is important for any family moving to town and enhances the attractiveness of
Madison as a desirable area to live.
Consistent with results of voter survey and two Town Meetings to keep OLM in Madison,
AND would be in keeping with the property’s Deed restrictions

The Island Avenue solution for Madison, today and for the future

20 ISLAND AVE
MADISON, CT

INTRODUCTION TO
DEVELOPMENT TEAM

THE DEVELOPMENT TEAM

1. Mark Lovley and Tony Valenti – Principals of Newport Realty Group
2. Tom Arcari – Principal of QA&M Architecture
3. Chuck Mandel – Vice President at Thomas A. Stevens & Associates, Inc Civil Engineers
4. Marjorie Shansky – Legal Counsel for Necessary Land Use Entitlements
5. Richard Bailey – Legal Counsel for Necessary Contracts and Agreements
6. Joe Orlando – of Accurate Insulation for Environmental Remediation

Mark Lovley and Tony Valenti
Principals of
Newport Realty Group

www.NewportRealtyGroupCT.com

MARK LOVLEY
 President of Lovley Development, Inc
 A fully licensed and insured home builder
 Serving Plantsville, CT and the surrounding areas since 1985
 Built more than 1,300 local custom homes in its 35 years
 Purchases, renovates, and manages various types of commercial

properties including, but not limited to; shopping plazas, apartment
buildings, and professional office space throughout the state of CT

 Served as President of the CT Home Builders & Remodelers Association

(HBRA)

 Recipient of Hartford County’s 2006 Home Builder of the Year award

and Irving Stitch award for exceptional quality construction service in
2013

HOMES BY
LOVLEY
DEVELOPMENT
BuildALovleyHome.com

TONY VALENTI
 Managing Member of Newport Realty Brokers, LLC, a hotel

development company and commercial real estate broker firm
established in 2000
 Business partner in two Hampton Inn by Hilton Hotels in Connecticut
 Owns and manages mixed-use residential and retail properties
 Licensed Broker for over twenty-years, specializing in all aspects of

commercial real estate

RELEVANT PROJECT EXPERIENCE
Ringgold Estates, West Hartford

Steele Center, Berlin

Newport Center, Berlin

SITE AND PROPOSED
DEVELOPMENT PLANS

GUIDING PRINCIPLES
•Limited Site Septic Capacity – 50 Bedrooms
•Strong Adjacency to Amenities (Transit, Downtown, Country Club)
•Diverse Mix of Unit Types and Sizes
•Luxury Level of Living
•Sustainability
•Compliance with the Plan of Conservation and Development
•Elderly / Active Adult Housing
•Low Density
•Community Recreation Amenities (Gymnasium)

EXISTING BUILDING PLAN

OPPORTUNITIES
FOR THE
GYMNASIUM

3 Bedroom Duplex Style Condominium- First Floor Plan

3 Bedroom Duplex Style Condominium- Second Floor Plan

DEVELOPMENT APPROACH – SITE CONCEPT A.1

DEVELOPMENT APPROACH – SITE CONCEPT A.2

CONCEPT A.2
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12 Luxury Apartments
10 Duplex Style Condominiums

DUPLEX STYLE CONDOMINIUM – EXTERIOR
ELEVATION

DESIGN APPROACH – EXISTING CONTEXT

IDEAL LOCATION

Downtown Madison
Long Island Sound
Beach Community
Shoreline East Train Station

Condo Sales

DESIRABILITY

Information Provided by Century 21 AllPoints Realty Utilizing the CT SMART MLS.

Apartment Rentals

DESIRABILITY
LIST PRICE PER SQUARE FOOT

AVERAGE DAYS ON MARKET

Information Provided by Century 21 AllPoints Realty Utilizing the CT SMART MLS.

Target Market

DEMOGRAPHICS
48% of Madison Residents are Above the age of 50 (2019 Data)

Information Provided by Century 21 AllPoints Realty Utilizing www.towncharts.com.

According to the Bureau of Labor Statistics’ Data and Statistica

COMMERCE
The Average Resident Spends $63,036 Per Year

Annual Estimated Tax Generation for the Town of Madison

TAX GENERATION
Based on NRG’s Suggested Development Proposal and the
Town of Madison’s Current Mill Rate (28.85):

Condominiums

$130,000 +/- Per Year

Multifamily

$75,000 +/- Per Year

TOTAL ESTIMATE:

$205,000 +/- PER YEAR

REPURPOSING OF EXISTING SITE AND STRUCTURE

1. Enhancing Unique Property
2. Utilization of Existing Topography, Wetlands and Tree Lines as Natural Buffers and Views
3. Utilization of Existing Drive
4. Environmental Remediation - School
5. Homeowners Association to Govern the Development

WHY
NEWPORT
REALTY GROUP

TRACK RECORD OF TIMELY COMPLETION

Ringgold Estates (SOLD OUT)
Click to add text

Projected Completion Date: Spring 2021
Actual Completion Date: Fall 2020

Newport Center (FULLY LEASED)
Projected Lease Date: Winter 2021
Actual Lease Date: Summer 2021

Steele Center (TO-BE-BUILT)

Waiting List of 45 Names for Rental Units
Via Word of Mouth and News Outlets

AWARD WINNING SALES TEAM

1. Team in Place with Top Agents in the Real Estate Industry
2. Access to the Latest Technology and Market Research
3. Record of Success for Timely and Efficient Sales

BANKING RELATIONSHIPS

Financing Provided by Newport Realty Group’s
Ongoing Banking Relationships

PROPERTY MANAGEMENT

In-house Property Management
to Ensure
Quality Control

KNOWLEDGE OF THE MADISON MARKET

 Recent New Haven Register News Article
 Continued Strong Demand for Multifamily Rentals
 High Barriers of Entry, Which Limit Supply
 Location
 Leverage Shoreline East Rail Service
(The State’s Continued Focus and Investment in Rail Service)

 Carefree Living

Thank you for your time and interest.

